
Ranking Campaign



What We’ll Cover in this Lesson

• How can you create and run a successful 
ranking campaign



Ranking Campaign
• We need to start this campaign 2 weeks before 

arrival of our 2nd inventory order to Amazon 

• This is because we need to build a list of people 
that we will start dripping our offer to on a daily 
basis according to our daily CPR giveaway target. 

• We will run a contest (or a giveaway) where we 
ask people to give us their email addresses in 
exchange for a spot in our contest where we’ll 
give the winner a free unit of our product



• So we’ll run a FB ad campaign starting 2 weeks before 
product arrival (or hopefully you can post a link to your 
contest page in the FB groups or forums you are 
engaged with) 

• We’ll tell them the date where we’ll announce the winner, 
and on that date, we must send them an email 
announcing the winner (and of course we’ll send the 
product to the winner) 

• But on that same email, we tell them that they still have a 
chance to get our product for free! And tell them to look 
for an email from you tomorrow with the details (building 
anticipation and curiosity)



• On the next day, you send an email with the details of what 
we call the “Rebate Offer” 

• You’ll tell them they need to buy your product at a “FULL 
PRICE” from Amazon and you’ll send them a rebate of their 
purchase in 7 days after Amazon pays you (Amazon 
doesn’t collect money immediately, so we want to keep 
spammers away) 

• It’s very important to give them a reason why you are doing 
this. Say something like: “We are a small business and we 
need to spread the word about our products on Amazon, 
so we are doing this to celebrate the launch of our newest 
product since promotions like this help us increase our 
product’s popularity on Amazon”



• The biggest problem is: we need DAILY 
CONSISTENT sales. Remember that? 

• This is why we’ll ask them on that email to reply 
and tell us if they are interested in getting our 
product for free (we only need interested people 
to do our math) 

• Once they reply, we check how many are really 
interested and expect that at least 30-50% of 
them won’t buy for whatever reason. So you 
need to put that into consideration



• Once we have a number we’ll know how many 
units we want to sell every day. Then you’ll send 
an email to them saying something like that:  

“Since we are practically giving this product for free, 
we can’t give away more than a specific number of 
units per day. And since there’s a HUGE demand for 
our offer, we’ll schedule when you can buy this 
product. So on next Monday (each email will have a 
specific day here) we’ll send you an email in the 
morning telling you the instructions on how to buy 
our product. Please watch your inbox for that email”



• On that day, you send an email to the people who 
should buy on that day with the instructions of the 
“Search Find Buy” process (including the keyword they 
need to use to search) 

• Then ask them to send you a proof of their purchase 
after they do (including the order id) 

• Verify their purchase inside Amazon and after 7 days 
send them the money to their PayPal account (or you 
can tell them you’ll send Amazon Gift Cards not money) 

• Don’t worry, Amazon will pay you this amount of money 
back (excluding their fees)



• You can add more credibility to your offer by adding 2 things: 

• First, tell them they will get free shipping if they are an Amazon 
Prime members 

• And they might be thinking “can they trust you?” so you can tell 
them something like “The entire process is done through 
Amazon, and you'll have access to Amazon's world-class 
customer service & refund policy and we won’t hurt our 
reputation with Amazon” 

• Don’t forget to tell them not to leave reviews until you tell them to 
do so. 

• Track your ranking for the targeted keywords using any keyword 
tracker tool (like the one in Helium 10)



What is Next?

In the next video: 

• Rinse & Repeat


